Abstract
Introduction
Within the Governmental Plan established in the year 2015 by the Ministry of Economic Development, the following five main pillars will play a crucial role in Poland until the year 2020: reindustrialization; development of innovative companies; capital for development; foreign expansion; as well as social and regional development.
1 One of the most important policies related to foreign expansion is the Export Support Policy, oriented toward:
• an increase of Polish exports and its higher geographical diversification to non-European countries • positive changes in the commodity structures, with special reference to a higher share of innovative and highly processed products.
Macroeconomic Aspects of the Importance of Export Expansion for Development of the Country
In economic theory presenting the classical relationships between foreign trade and economic growth, foreign trade is perceived as a "locomotive of development", as growth of exports has a significant impact on the increased demand for domestic means of production and consumption and on services, while stimulating investment and technical progress. 2 The positive role of foreign trade results from 1 http://www.mr.gov.pl/media/14873/Responsible_Development_Plan.pdf 2 Thus, a positive balance of foreign trade promotes growth of the Gross Domestic Product (GDP), which is a measure of output produced by factors of production located in the country. In turn, the Gross National Product (GNP) is a measure of total income earned by citizens of the country regardless of the location (country) in which services are provided using factors of production (i.e. mainly profits from capital invested abroad). GNP is equal to GDP adjusted for net income from ownership abroad, that is, income resulting from inflow to the home country of production factors located abroad, i.e. capital invested in the form of FDI or portfolio investment, or capital invested in a foreign bank and/or land revenue from abroad, etc. Due to the high imbalance between the inflow of capital to Poland and the outflow of Polish capital in the form of direct and portfolio investments, the GNP of Poland is significantly lower than its GDP. This means a much Effects of Poland's Pro-Export Policy… its ability to restore economic equilibrium. It also allows for conducting a policy of economic growth. Firms willing to expand their exports gain benefits in the form of an increased scale of production and lower unit costs, which allows them to lower prices and expand in foreign markets, as well as to gain new customers for their goods and consequently to increase their competitiveness. The prerequisite for the so-called sustainable competitiveness is ensuring the improvement of innovativeness of products and services (based on the use of research results and their systematic implementation in an enterprise).
The process of trade liberalization and opening of domestic economies to international trade, especially in the age of globalization, has positively influenced economic growth by creating the following mechanisms: 1) building closer economic relations, increasing technology transfers and reducing repetition of similar research; 2) enabling the accumulation of knowledge as a public good, which increases the pace of technical progress; 3) international integration of economic sectors based on exploiting the benefits of increased scales of production, which makes it possible to reduce production costs and prices, attracting new customers and further developing export expansion; 4) opening of the economy, which reduces price disruptions thus leads to more efficient allocation of resources between sectors, as a consequence increasing overall economic efficiency. The first two mechanisms accelerate economic growth, while the third one sporadically can slow down economic growth if changes in relative price levels cause shifting of resources in the economy, but not to the innovation-inducing R&D sector.
The stimulating role of foreign trade occurs in the following forms: • GDP rises along with the current benefits of international trade resulting from relative advantages in production costs and improvement of terms of trade; 3
• A surplus in the balance of trade in goods and services positively influences growth of production and income; • Increased demand for exported agricultural and industrial products and services results in increased income and increased gross domestic product, which allows for the increase of import opportunities,
higher outflow of profits and other revenues from capital invested by foreign capital investors than the relatively modest inflow of profits of Polish investors investing abroad. This means that Poland is a country "living" mainly from work and not from capital.
3 Terms of trade: the relation between prices received from exports to the prices paid on imports.
• A higher GDP level allows for higher investment expenditures, which has multiplier effect on the increases in production and income, depending on the level of marginal propensity to consume. Growth of GDP in an open economy depends not only on internal factors of growth associated with domestic investments, but also on external factors influenced by the inflow of foreign direct investment (FDI) complementing domestic sources of capital, and on the increase in exports and the level of the so-called export multiplier, a coefficient that determines the increase in national income resulting from a one-unit increase in exports. Revenues from the growth of exports stimulate an increase in effective domestic market demand, which in conditions of underemployment and under-utilization of production capacity causes a cumulative increase in production, employment, and national income. As a result, the final increase in national income is higher than the original increase in exports by the export multiplier.
The positive impact of foreign trade on economic growth is related to the possibility of export expansion, while an excessive propensity to import goods reduces growth of domestic production and income, unless it is investment and/ or supplies import, which will contribute to the development of more modern domestic production and/or export. Although import competition is an important factor stimulating domestic producers to modernize their production and export offer, this can, however, pose the threat of so-called 'excessive import' and/or dumped import, which in the light of World Trade Organization rules, are not allowed. A positive trade balance and a high share of exports in GDP are important indicators of export expansion.
The government document 'A Strategy for Responsible Development until 2020 (with a vision to 2030)' 4 defines the following tasks which should result in increased export expansion in Poland:
• increase the value of Polish export and improve the competitive position of Poland in the world economy; • greater geographical diversification of exports;
• increase of export per capita; • improve of the commodity structure of export in order to increase the share of highly processed products, including also high-tech products. Table 2 shows that in 2016 six Western European EU countries -Germany, UK, France, Italy, Netherlands and Sweden, and the Czech Republic from Central and Eastern Europe dominated in the geographical structure of Polish export. These countries were recipients of 58% of overall export from Poland. This indicates a high level of export concentration on the markets of Western Europe. However, this indicator in 2015 was higher by 1.8 percentage points for the above-mentioned countries, which may be evidence of actions aimed at a greater diversification of Polish export. Detailed data on the geographical structure of Polish export in 2016 is presented in Table 2 .
Finally, we can conclude, that in 2016 (and also in the first half of 2017) there was a favorable diversification of Polish export, demonstrating increased export to non-EU markets of economically developed countries. After two years of relatively slow growth, export to this group of countries in 2016 increased by 5.6% (to EUR 12 billion), i.e. nearly 2.5 times faster than the total export. Table 3 shows a favorable trend in increased dynamics of exports of highly processed products in 2016 compared to previous years. The leading commodity groups were chemicals (dynamic ratio: 145%), weapons, ammunition and their parts (128%) and aircraft, space-crafts and their parts (121%). In addition, ten commodity groups recorded a high export growth rate of over 110-114%, and 11 commodity groups achieved positive export growth rates above 100-107%. In general, the internal conditions that determine the correct, effective and rapid development of enterprises are the basis which allows Polish enterprises to focus on expansion abroad and gaining new markets for their goods and services. Any deficiency in the internal system creates difficulties and lowers the ability of Polish firms to compete on the international market.
Internal Barriers Limiting the SME Sector Export in the Opinion of Representatives of Enterprises and Entrepreneurs
Out of over 1.8 million enterprises in Poland, 99.8 percent are micro-, small-and medium-sized enterprises. They not only make up the highest contribution in creation of Polish GDP, but they also employ as much as 70% of the workforce in Poland. At the same time, about 70 percent of all enterprises that do not carry out international activities and do not plan to launch them are SMEs. Based on the latest report of BZ WBK: "Small and Medium Enterprises in Poland -Barriers and Development" (Małe i średnie firmy w Polsce -bariery i rozwój) one can draw the following conclusions: The share of export sales in enterprises' revenues grows with the size of the enterprise -in small enterprises in 2013 it amounted to 9.6% compared to 21.3% in the case of large enterprises. Despite the gradual increase in export in recent years, the internationalization of Polish enterprises is still much lower than in Western European countries. As a result, the share of Polish SMEs in the EU market is one third lower than the EU average.
Various studies point out the following reasons for limited involvement of Polish SMEs in international expansion:
• ignorance of foreign markets and associated cultural and linguistic barriers as well as the risks associated with international activity and related costs; • lack of investment in promoting one's own brand in Poland and abroad;
• lack of knowledge about the possibility of obtaining export support, and formal and legal barriers (e.g. difficulties in reclaiming VAT);
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Polish entrepreneurs assessing the conditions of conducting business point out numerous barriers which they constantly encounter. Regardless of the size, enterprises also complain about unclear and often changing legislation, excessive bureaucracy, changing tax laws, lack of uniform interpretation, and the limited liability of officials for making improper decisions.
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The research carried out by PARP also shows that in 2013-2014 only 7.6% of internationally active companies benefited from public support for their international activity. The most important reasons for this situation were: insufficient information and poor understanding of support possibilities and general distrust of the quality and effectiveness of the available support.
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Entrepreneurs also point out that although the current changes in the tax system in Poland and the establishment of the National Tax Administration are moving in the right direction, they should, however, be more focused on the cooperation of tax authorities with business. There is also the problem of the suspension of VAT refunds by tax authorities. This is particularly dangerous in the case of small enterprises, as it can de facto deprive them of resources even for their current operations.
10
The small and medium-sized enterprises' sector questioned by Maison & Partners about the five biggest barriers to doing business pointed in the first instance the burden of excessive non-wage labor costs (which discourage hiring new employees; almost one third of gross salaries are contributions and taxes) and the instability of the law, followed by high taxes. Excessive bureaucracy and complex economic law are also particularly discouraging.
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Global and European Regulations in International Trade
WTO Regulations After 2010
The World Trade Organization (WTO) is the guarantor of the international trading system. It sets legally binding rules which govern world trade. Established in 1995, the WTO is based on the principles developed by the GATT 47. The most important of them are:
• General Most-Favoured-Nation 15 Currently, talks are underway in Geneva aimed at defining a future package of arrangements that could be adopted at the WTO Ministerial Conference in December 2017. The main elements of the future package may be decisions limiting fisheries' subsidies and domestic support that distorts agricultural trade.
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The Public Procurement Agreement -GPA II 17 is a plurilateral agreement concluded by 47 countries, including EU member state countries. It liberalizes access to the public procurement market in GPA II-member countries. The revised agreement entered into force in 2014.
The Trade Facilitation Agreement -TFA entered into force on February 22 nd , 2017. It contains provisions accelerating and facilitating cross-border trade (including transit) by introducing simplified customs procedures.
The Agreement on Export Competition in Agriculture was concluded in December 2015. Under this agreement, developed countries had to eliminate all export subsidies provided in their current schedules of concessions, and developing countries had to eliminate their export subsidies by 2018, with the exception of those notified in the past three years (these subsidies are supposed to be eliminated by 2022).
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The Information Technology Agreement -ITA was concluded in December 2015 by 53 member countries of ITA II. The agreement extends the scope of the original WTO ITA agreement. Inclusion of goods in the revised list results in a 0% tariff on turnover between signatories. The agreement covers 201 products, and the estimated profit resulting from the tariff reduction is $1.3 trillion and covers about 10% of all commodity turnover.
At the same time, plurilateral negotiations on agreements on trade in services and on trade in environmental goods are underway in Geneva.
The Agreement on Trade in Services -TiSA has been negotiated since 2013 and will cover around 70% of world trade in services and markets in: Australia, Canada, Chile, Taiwan, Colombia, Costa Rica, EU countries, Hong Kong -China, Iceland, Israel, Japan, Korea, Liechtenstein, Mauritius, Mexico, New Zealand, Norway, Pakistan, Panama, Peru, Switzerland, Turkey and the United States. Works on the TiSA Agreement are in their final stage. This agreement is being negotiated by those members of the World Trade Organization which are most interested in further liberalization of world trade in services.
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Due to the absence of any US involvement in the TiSA negotiations, no negotiation rounds were held in the first half of 2017 and at this stage the current TiSA achievements, that is the negotiated text of the Agreement and all the sectoral supplements to TiSA that received the most support, have been collected. Without US involvement it is not possible to conclude negotiations on the TiSA Agreement. It is not known when the talks will be continued.
115
Effects of Poland's Pro-Export Policy…
The Environmental Goods Agreement -EGA Negotiations on the Environmental Goods Agreement (EGA) started on July 8th, 2014. The parties negotiating the Agreement are comprised of 18 members of the WTO, including the USA, EU, China, Canada and Japan. The purpose of this initiative is to facilitate international trade in goods and technologies that contribute to protection of the environment. In the course of negotiations, the parties seek to lift or reduce tariffs on goods that will be identified as being of key importance to the environment and serving the purpose of, e. g., water and air purification, pollution measurement, renewable energy generation. However, as a result of the negative attitude of the US administration, the talks are currently not being continued and it is not known whether and when the they will be resumed.
The environmental technology and environmental goods and services market belongs to the potentially most promising markets in the modern world economy, and in particular in the European Union.
20 This sector also allows for creating jobs in the "green" sector and makes it possible to maintain GDP growth. It is also characterized by a high pace of development, especially in the transition countries and in developing countries in which, although they still have a relatively small share in this rapidly developing market, the changes observed in these countries in recent years allow for ranking them among its potentially growing participants.
A modern economic model based on constant growth can lead to the depletion of resources available at an acceptable price and to the destruction of the biological 20 The environmental industry (i. e. the industry performing actions related to environmental protection) has shown an average growth rate of more than 10% over the last 10-15 years. The growth rate in the developed countries has been, however, significantly lower and amounted to only approx. 1.6-2.0%. At the same time, the annual growth rate in developing countries equaled about 7%. According to analysts' previous expectations, the environmental industry and environmental services industry grew to over USD 600 billion until 2012. It is still foreseen that this increase will be characteristic, especially for developing countries and countries undergoing systemic transformation, and that its growth rate in these countries will amount to approx. 8-12%. Compared to other markets, it can be said that although the environmental goods and services market is not as large as the steel agricultural markets, its size is comparable to that of the pharmaceutical and information technology markets. The environmental goods market comprises three main segments: equipment (technical equipment), environmental services, and natural resources. Technical equipment includes, of course, the most advanced technologies, while environmental services include simpler but much more common technologies. The predicted increase of over 15% in sales of environmental services over the last decade means an additional USD 42 billion increase in demand in the world market, generating employment for about 1-2 million people. The largest producers of environmental services are the highly developed countries (USA -about 38% of the world market, Japan -approx. 18%). The position of Germany, Great Britain, France and Italy is also important, but significantly lower. basis of life, to the extent that humanity will be forced to fight for drinking water or food, and be subject to unpredictable, violent climate change. Many communities, businesses and local governments have begun to take actions to reduce the impact of such a model on health and life on the earth.
So now is the time to look for ways to create products and services that are designed to last as long as possible. It is also important to introduce multiple transformation and recycling of raw materials, excluding toxic materials and technological processes that generate harmful emissions.
A circular or closed-loop economy is an economy in which production and consumption are organized in such a way that the value of products, components, materials and resources is maintained throughout the value chain and product lifecycle. It maximizes resource efficiency and minimizes the extraction of resources and waste.
Poland, as a member of the EU, should actively contribute to the construction of a circular economy model by investing in pro-environmental and low-emission technologies, innovative solutions for water, air and soil treatment and allowing both waste reduction and/or reuse of used materials or their recycling, all of which will contribute to the protection of valuable natural resources and the environment in Poland and will contribute to the dissemination of knowledge in many developing countries, which at the same time need such products and technologies.
The successful implementation of the current Sustainable Development Goals (SDGs), adopted by the UN in 2015 and implemented since 2016, depends primarily on the proper (planned) funding. These projects are more likely to succeed than projects realized in previous years, as the current wealth of the richest countries is much higher than thirty years ago. The implementation of the previous Millennium Development Goals (MDGs), which were in force until 2015, was financed mainly by the Official Development Assistance (ODA) funds, which were relatively small compared to the actual needs of the world in the field of poverty reduction and solving other pressing problems of the MDGs. The hope for better results of the implementation of the SDGs (as compared to the MDGs) is based on the fact that it involves the inclusion of the business sector and non-governmental organizations (NGOs) in the implementation of aid programs and public-private partnerships.
The development agenda is more universal and the responsibility for its implementation rests with the international community as a whole: developed countries, developing countries, and international organizations that associate with them. The private sector and non-governmental organizations will also play an important role in implementing the 2030 agenda.
It would be reasonable if Poland decided to increase its Official Development Assistance (ODA) to the required level of at least 0.17% of GNP in the coming years, which would help to make better use of this instrument in pursuit of Poland's foreign policy objectives. Such a decision, though involving additional financial resourc-es (even up to ca. PLN 1.5 billion), would give greater possibilities to influence the overcoming of crises and to stimulate the development of countries in the EU neighborhood. At the same time, increased resources would facilitate, inter alia, the more active inclusion of firms in aid activities and in the so-called Tied Aid, including, e.g., launching a large scholarship and training program for people from developing countries or support for the export of green technology thanks to the synergy of development and climate policies. Improved use of these instruments would, however, require more effective inter-ministerial coordination and an improved coherence of external policies in order to adjust ODA to Poland's strategic objectives.
Cooperation with the Organization for Economic Cooperation and Development (OECD) in Relation to Export Activities -OECD Consensus
Poland, as an OECD member state since 1996, is obliged to respect the rules of this organization, including in relation to foreign trade. The basis for this cooperation is the so-called OECD Consensus, specifying the parameters of export credits for importers which can benefit from official support.
The Ministry of Finance is responsible for establishing and developing an official export support financing system based on export credits. Tasks related to this subject are performed by the Guarantee Department.
In Poland, the National Economy Bank (Bank Gospodarstwa Krajowego -BGK) grants credits for foreign contractors (directly or via the contractor's bank) aimed at financing export contracts for the purchase of Polish goods and services. Credits are paid out directly to domestic exporters, and foreign contractors repay the loans after the delivery of goods/services. Export credit insurance is provided by the Export Credit Insurance Corporation (Korporacja Ubezpieczeń Kredytów Eksportowych -KUKE S.A.).
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Official support for export credits is based on the principles contained in the OECD document entitled "The Arrangement on Officially Supported Export Credits (OECD Consensus). This Consensus was incorporated into Community law by decision of the Council of the European Union of April 4 th , 1978. The main objective of the Consensus is to create a framework for orderly, non-distorting export credit financing, so that exporters compete via the price and quality of products rather than the financing conditions offered to importers. Official support relates not only to export financing as narrowly understood but also, especially in practice, to providing insurance, guarantees and aid financing.
The OECD Consensus defines export credit parameters for importers eligible to receive official support. These include: minimum cash payment, maximum repayment period, minimum interest rates, and in particular:
• The obligation for the foreign buyer to make a cash payment of at least 15% of the value of the contract; • The export loan repayment period must be at least 2 years, but may not be longer than 8.5 years (in case of exports to rich countries belonging to the so-called Category I -depending on Gross National Income) or 10 years (in case of exports to the poorer countries of the so-called Category II ) • OECD Consensus offers special treatment for officially supported export credits for, inter alia, marine ships, nuclear power plants, airplanes, and renewable energy projects. Separate rules are also applied to credits granted within tied aid.
Common Trade Policy Rules Applicable to Poland as a Member of the EU
Poland, as a member state of the EU operates, in both EU and non-EU trade, within the framework of the rules and principles of the Common Commercial Policy of the EU and the requirements of the Single European Market. The Common Commercial Policy (CCP) is based on the principle of tarifffree and quota-free access of goods from Member States to the Single European Market and participation in the Customs Union, the main instrument of which is the Common Customs Tariff and its extended version, the Integrated Tariff of the European Communities -TARIC, which has been used in trade with third countries since July 1st, 1968.
The Common Commercial Policy of the European Community is realized on two complementary levels:
• transnational, resulting from membership in the World Trade Organization (WTO); • bilateral and regional, which means concluding contracts with individual countries or groups of countries forming blocks in different regions of the world. The EC export support scheme is based on the harmonization of the use of direct export support instruments, which include:
• export credit insurance, • credit guarantees.
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During the nearly 40 years of operation of the European Communities, the uniform rules of the Common Commercial Policy have been mainly related to trade 
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Coordination of export policies takes place within the framework of the CCP, but it should be emphasized that the EU does not have a system of full harmonization of export support rules. The existing export support rules partly result from the GATT/WTO rules, including a ban on subsidizing export, with the exception of agriculture (i.e. the export of agricultural goods such as basic raw materials and certain processed products); and partly from the rules established on the OECD forum. The latter mainly regulate issues such as the promotion of export credits by governments (e.g. in the form of subsidizing interest rates on export credits, government guarantees) and export credit insurance. 24 More on the new principles of CCP of the EU in: Barcz J, Kawecka-Wyrzykowska E., Michałowska-Gorywoda K., Integracja Europejska w okresie przemian, PWE, Warszawa, 2016, chapter 8. 25 The official support for export credits is based on the principles set out in the OECD document entitled "Arrangement on Officially Supported Export Credits (OECD Consensus). Consensus was incorporated into Community law by decision of the Council of the European Union of April 4 th , 1978. The main objective of the Consensus is to create a framework for orderly, non-distorting export credit financing, so that exporters compete with the price and quality of the products rather than offering a level playing field. Official support relates not only to narrowly understood export financing, but also, in practice, first of all to insurance guarantees and, in addition, aid financing.
The OECD Consensus sets out the most favorable parameters for export credits for importers who may receive official support. These include: minimum cash payment, maximum repayment period and minimum interest rates, and in particular:
• The necessity for the foreign buyer to make a cash payment of at least 15% of the value of the contract • The export loan repayment period must be at least 2 years but may not be longer than 8.5 years (in case of export to rich countries belonging to the so-Category I -depending on Gross National Income) or 10 years (in case of export to the poorer countries of the so-called. Category II )
• The OECD Consensus in particular treats officially supported export credits, among others. marine ships, nuclear power plants, airplanes, renewable energy projects. Separate rules apply also to tied aid.
The EU also applies, in accordance with the Regulation functioning since 1995, the rules allowing to counteract trade barriers used by trade partners that hinder exports of EU companies when these barriers are in breach of their international obligations (WTO, bilateral and other international agreements). This agreement applies not only to the export of goods but also of services (especially cross-border ones). It allows the EU and its Member States to apply for safeguarding measures to restrict import from those countries if these barriers cause 'harm or the threat of harm' to EU industry in the EU market or in third countries' markets.
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Despite the lifting of many barriers to trade between EU Member States, new requirements have emerged over the last few years which limit the freedom of providing services and freedom of trade in goods, such as:
• the obligation to know the language of the host country -the so-called Moliere clause obliging construction workers to know the French language; • the requirement of compulsory accession to collective agreements with trade unions of the sectors concerned, despite the lack of transparent negotiation procedures; • additional requirements regarding authorization, registration, and prior notification of companies providing cross-border services (in particular in case of such sectors as transport, construction and cosmetic services); • excessive quality control, and media campaigns discrediting products from other member states; • the mandatory provision of additional information, e.g. logo on product packaging, etc. 
Conclusions
The preliminary assessment of the implementation of the Strategy's objectives makes it possible to offer the following conclusions:
• In the latest ranking of the competitive position in the global market for the period 2016-2017 Poland attained the 36th position in the world. It should also be stressed that in this most recent world ranking Poland was ranked 16th among EU Member States; • A positive phenomenon in relation to Poland's foreign trade in 2016, as compared to previous years, was that the value of export exceeded import, which 121 Effects of Poland's Pro-Export Policy… allowed for a turnover surplus of nearly EUR 4.8 billion, i.e. two times higher than in 2015;
• In 2016 (and also in the first half of 2017) there was a favorable diversification of Polish export, demonstrating an increase of exports to non-EU markets of economically developed countries. After two years of relatively slow growth, export to this group of countries in 2016 increased by 5.6% (to EUR 12 billion), i.e. nearly 2.5 times faster than Poland's total export; • Compared to previous years, there was a positive trend in the dynamics of export of more-processed products in 2016 (and the first half of 2017). Weapons, ammunition and their parts (growth rate: 128%) and aircrafts, space-crafts and their parts (growth rate: 121%) are the leading product groups in this category. In addition, ten commodity groups recorded high export growth rates of over 110-114%, and 11 commodity groups achieved positive export growth rates above 100-107%; • Despite the tariff-free and quota-free access to the single European market, there are still limits and barriers to the free movement of goods and especially services; • There are also many internal barriers to small and medium-sized enterprises' export to foreign markets, which limit their export expansion. Despite the gradual increase in export observed in recent years, the internationalization of non-Polish enterprises is still much lower than in Western European countries. As a result, the share of Polish SMEs in the EU market is one third smaller than the EU average; • The environmental technology and environmental goods and services market belongs to potentially the most promising markets in the modern world economy, and in particular in the European Union; • It would be reasonable if Poland decided to increase its Official Development Assistance (ODA) to the required level of at least 0.17% of GNP in the upcoming years, which would help to make better use of this instrument in pursuit of Poland's foreign policy objectives. Such a decision, though involving additional financial resources (even up to ca. PLN 1.5 billion), would give greater possibilities to influence the overcoming of crises and to stimulate the development of countries in the EU neighborhood. At the same time increased resources would facilitate, inter alia, a more active inclusion of firms in aid activities and in the so-called Tied Aid, including, e.g., launching a large scholarship and training program for people from developing countries or support for export of green technology thanks to the synergy of development and climate policies. Improved use of these instruments would, however, require more effective inter-ministerial coordination and improved coherence of external policies in order to adjust ODA to Polish strategic objectives.
